Below is an automatic translation of the PMP-PRO-AUDIO home page content:
PMP ELECTRONICS was founded in 1992 by an enthusiast of electroacoustics, Piotr Marek Peto. For over 30 years of operation, it has gained considerable recognition in the industry and among customers, as evidenced by entries in the Guest Book:
https://pmpproaudio.pl/goscie/
From the very beginning, what made PMP stand out among the huge crowd of producers operating in the stage industry is the fact that they manufacture their own loudspeakers and - which requires special emphasis - only on the basis of their own components. This applies to both PMP's proprietary loudspeakers and transducers from other manufacturers regenerated in the PMP service. The company does not and has never used any external suppliers. Diaphragms, upper and lower suspensions, baskets, magnetic circuits and coils are all manufactured by the company in-house. It is worth knowing that when it comes to coils, PMP is perhaps the only company in the world that has never made the carcass of any speaker coil from a material other than fiberglass, and what is equally important, has never used the very unreliable technology of self-bonding windings. In addition, already in the last century, probably as the only one in Poland, it produced coils wound with flat wire upright, and for about 20 years it has been using a very advanced, proprietary technology of winding coils on both sides of the carcass, which are extremely resistant to harsh conditions of stage work. What PMP offers in the field of loudspeaker technology is a phenomenon on a global scale, especially when you take into account the scale of operation - in this case a one-man operation. In the Oferta tab, I present extensive material devoted to PMP stage transducers:
https://pmpproaudio.pl/oferta/glosnikipmp/
and in the Felietony tab I published an "anniversary" material on this topic:
https://pmpproaudio.pl/glosniki-pmp-czyli-ekstremalnie-dlugi-wpis-o-koncu-pewnej-epoki/
As a "small-scale" manufacturer of high-end stage transducers, PMP has also offered maintenance services in this area since the beginning of its activity, which is dedicated to a special tab on the website, the content of which has no equivalent, not only on a national scale:
https://pmpproaudio.pl/oferta/naprawa-glosnikow/
It is worth noting that the owner of the company has been cooperating with the music press for over 25 years and is the author of over 50 articles published in industry magazines and all this extensive output is available here:
https://pmpproaudio.pl/technika/artykuly-popularyzatorskie/
he is also the author of 80 detailed and richly illustrated tests of stage equipment from many world-renowned manufacturers who supplied this equipment for testing through their distributors. Some of these materials are available at:
https://pmpproaudio.pl/technika/testy-sprzetu/
The PMP company website is the only place where the company operates on the Internet, and I am not, have not been and do not intend to be active on any F/B and similar social networking sites - neither as a company nor as an individual. For many years, I have not participated in any discussions on specialized Internet forums.

The simple and legible layout of the website allows for easy navigation and quick access to all basic information, which is also facilitated by the search engine for keywords. In the side panel I present photos of new products and equipment that can be purchased "bargain". Before any contact, I am asking interested persons to read the "Offer" tab, where I present the full scope of the company's activities and precisely define the rules of cooperation. I also encourage you to read the text below, which complements the information provided in the introduction. By the way, I greet all my clients from previous years, counting on the interest of new ones.
Ladies and Gentlemen,
PMP products could never be bought in any store because they were made to order and sold only at the company's headquarters. So it is in a way "elite" equipment, which exactly corresponds to my ambitions in terms of position on the market. The PMP company did not offer products from different quality shelves, because in my case there is only one standard and there are no compromises. I have never been pressured to lower the price at the expense of product quality. I believe that the right ratio of price and quality is one of the most important criteria that should be taken into account when planning investments in equipment - especially if it is intended to be used for professional work. I think that in this respect my offer looks exceptionally good, especially nowadays, when many manufacturers have significantly lowered their prices and sometimes only the popular logo remains from the former reputation. I sometimes write about this in the Felietony tab:
https://pmpproaudio.pl/felietony/
I encourage you to read them, the more so that several reputable trade magazines have already disappeared from the market, including those in which I published myself. 

Because from the beginning and throughout the years of operation, the PMP company functioned as a sole proprietorship, its offer in terms of quantity and assortment was limited, although in the past I operated in a slightly wider range, offering, for example, guitar equipment, power amplifiers with an excellent reputation, and complete sound systems. However, I started in a completely different market reality, so over time I had to take certain actions and decisions that would allow the company to stay on the market. Therefore, around 2005 I gave up producing all "electronics" and focused exclusively on loudspeakers and loudspeaker sets. This involved a slight change in the company logo, in which I replaced the word "electronics" with the term "pro-audio".

However, all the "official" details of the company have remained unchanged since the beginning of its operation, thanks to which my former clients can contact me at any time, and I have no reason to avoid them and start new companies, which is quite common practice, not only in the audio industry.The date of starting the activity does not mean that it was an unknown industry for me before, because the first "amateur" attempts to be active in this field took place more or less a decade earlier. The beginnings and history of the company's development are described here:
https://pmpproaudio.pl/o-firmie/historia/
Because I was always looking for many ways to pursue my interests, I did not limit myself to the main profile of my activity. One of such forms of additional activity was cooperation with professional specialist press. In 2007, the editors of the monthly magazine Muzyka i Technologia proposed me to write an article on some "industry" topic, which then turned into a permanent cooperation, lasting until 2015. It is worth mentioning that my debut as an author of guide texts in the field of sound technology took place in the mid-1990s in the Estrada i Studio magazine. In the years 2017-2020, I was a regular collaborator of the industry monthly Live Sound & Instalation, where practically every issue published some material of my own authorship. Unfortunately, the last two magazines have already ceased their activity, but as I mentioned at the beginning, the articles are available on the website in PDF format.

When it comes to service and production activities, it takes place in a small basement of a detached house, where I deal with work related to loudspeakers and I run an apparatus service.

PMP is not even a manufacture, but a single, hand-made production of equipment for individual orders, and the uniqueness of PMP's offer is emphasized by the fact that it uses speakers of its own production, which I mentioned at the beginning. Very few companies in the world can boast of using converters made by themselves, only from their own components, and when it comes to the domestic pro-audio market, PMP has never had any "competition" in this area and knowing the market realities, I believe that it will stay that way.

Thanks to a specific approach to various aspects of business, I can feel independent - not only in the "productive" aspect, but also financially, because I have never used any loans or support from institutions and third parties. I have also never employed and do not intend to employ employees, so by the way, please do not send me your CV and job offers in my company. I am also not interested in any business partnerships, as I do not intend to change the status of the company either now or in the future.

If I were to answer the question why I have been operating in this way for over 30 years, the main reason is basically one: I like to have a direct impact on everything that I brand with my logo, i.e. my own name. The basic issue for me is the quality and reliability of the equipment, as well as direct, personal contact with each of its buyers. Practically from the beginning of my activity, I keep a register of people who purchased my products and thanks to this, and thanks to contacts with clients, I know that the average lifespan of my equipment is at least several years (often without any failure) and I do not know a single case where the buyer would get rid of the purchased equipment in a short time, not being satisfied with its quality. In the Feature tab, you can see examples of the exceptional longevity of PMP products, with particular emphasis on the speakers, which sometimes show no malfunctions after 25 years of intensive use, sometimes passing from hand to hand to subsequent owners of the equipment.

The opinion about my equipment is also undoubtedly influenced by the fact that I service almost all my products, regardless of the date of sale, which is also the exception rather than the rule when it comes to modern market realities. In addition, with me, each client can count on individual treatment, because this approach is one of the basic assumptions that I adopted at the time of setting up the company. Therefore, when it comes to distribution, I do not and have never collaborated with any intermediaries.

I hope that the above information will allow you to thoroughly understand the "philosophy" of PMP's operation and the priorities that guide me. It is obvious that you have to earn a reputation and that it is relatively easy to lose it in unfavorable circumstances, so I intend to act "until the end" in exactly the same way as before, because otherwise I cannot and do not want to.
Piotr Peto (owner)
